Hematology/ Oncology Sales Rep Job Description

Acupath Laboratories, a rapidly growing anatomic pathology and cancer genetics laboratory, is currently seeking a Hematology/Oncology sales representative to expand our hematopathology testing services within the NYC area. 
The candidate must be knowledgeable and well versed in speaking to clinicians and administrators about our comprehensive hematopathology services which include Flow Cytometry, FISH, Molecular Diagnostics, Cytogenetics and PCR-based testing, both in hospital and private practice settings. 

Develops and implements territory plans that properly identify and prioritize activities to accomplish short and long term business plan goals. This individual must demonstrate clear and thorough understanding of disease states, build and maintain strong professional relationships with physicians in private practice, medical group practices and or hospitals, office staffs and others in the patient care continuum. Fosters team effectiveness and accomplishment of shared goals by sharing knowledge, experience, and information. Drives market share growth and maximizes sales performance within the indicated use and for the approved patients.

Primary responsibilities of the position:

· Foster the growth of Acupath’s Hematopathology Division by closing new accounts, maintaining, and increasing sales volume of current hem/onc accounts

· Execute sales and marketing strategies within the territory, conducting sales calls to hematologists/oncologists and other key customers. 

· Effectively acquire and communicate appropriate technical, therapeutic, disease state and product information to the customer in order to successfully promote the use of promoted products in the territory from both a technical and laymen’s perspective

· Meet/exceed all sales quotas through complete territory analysis and business planning

· Communicate regularly with marketing, clinical managers, team members, in order to optimize resources and to achieve customer expectations 

· Complete weekly reports, plans of action, expense reports

· Maintain all prospects and current client information in sales database on a daily basis, attend sales meetings, and be prompt in responses to sales management and all staff

· Conduct effective product presentations to customers as needed and attend training programs, conventions, etc

· Provide customer service to various oncology organizations, teaching institutions, physicians, Oncology Nurses, and administrative staff
Job Requirements
Minimum Education & Experience Requirements: 
· BA/BS from an accredited school required. Focus in business or life science preferred

· Ability to think, plan, and act strategically 
· Effective oral and written communication skills 
· Working knowledge of and familiarity with the hospital and cancer center environment preferred

· Driving a car in a safe manner to daily meetings and appointments is required

· Well-organized with the ability to self-manage, maintain a professional, tactful stance at all times while sustaining a polished appearance

· Willing to travel throughout the NYC area

· Knowledge of MS Office
· Contacts for potential HemOnc clients a definite plus
