REGIONAL SALES MANAGER

RAPIDLY GROWING STATE-OF-THE-ART PATHOLOGY AND CANCER GENETICS LABORATORY IS SEEKING A REGIONAL SALES MANAGER TO LEAD AND DEVELOP SALESFORCE AND INITIATE STRATEGIES FOR EXPANSION ON BOTH A LOCAL AND NATIONAL LEVEL.

Known as innovators in the industry, we are seeking a creative individual who will enhance the growth of our specialized pathology services in our current markets.
A minimum of 5 years sales management experience is required.  Experience within the anatomic pathology laboratory industry strongly preferred, but not required. Previous client contacts from the industry are a plus.

We recognize and reward self-starting, talented leaders that deliver results.  If you are a hard worker with excellent leadership skills and are looking for a position with an exciting, innovative company that is open to new ideas and change, we encourage you to apply.

TRAVEL REQUIRED IN THE TRISTATE AREA AND FOR NATIONAL CONVENTIONS
Responsibilities:

Lead and oversee the performance and development of all members of the sales team and the quality of sales reps’ selling strengths and strategies, knowledge of service and available testing.
Assist in closing new business and the overall advancement of the sales team.

Develop business plans and sales strategies.
Ensure that all sales representatives meet or exceed all assigned quotas.
Recruit talented sales leaders from the industry to work in our ever expanding territories and markets.

Gather and report competitive information and industry news for upper management and salesteam.

Attend local and national trade shows and conferences as requested by upper management.

The candidate will report directly to the CEO and have active involvement in growth decisions.  This is a perfect opportunity for a hard working, honest, take-charge leader who wants to help take this privately held company to the next level.  Generous benefits included health, dental, cancer/sickness plan, disability, life insurance and 401k.  Salary plus competitive commission and bonus structure, car, gas and monthly business expense allowance. Position has unlimited income potential, and an excellent growth opportunity.
